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An export in international trade is a good or service produced in one country that is sold into another country.
Entering export markets can boost turnover and improve innovation as firms develop new products for
particular markets. It can also reduce exposure to risk, by distributing sales across various countries or
regions. Exporting is lucrative because sometimes local prices are way lower than the export prices are. The
three forms of exporting are indirect exporting, direct exporting, and intra-corporate transfer. Indirect
exporting involves selling a product to a domestic customer, which then exports the product in its original
form or a modified form.

Exporting can be lucrative for businesses of all sizes. On average, sales grow faster, more jobs are created,
and employees earn more than in non-exporting firms. An astonishing 97 percent of all U.S. companies that
export products are actually small businesses. That's according to new research by SCORE, a nonprofit
association for small businesses. Small business exports currently account for $541 billion and nearly six
million jobs in the United States.

The major contents of the book are Organising An Export Firm, How To Export Business, How To Sell
Overseas, Export Procedure, Export Product Planning, Introduction To Export Marketing, Registration Of
Exporters, Company Registration Online, Registration Process For Exports In India, Export Modes, Export
Finance, Banking Regulation Governing Exports, Export Payment Terms, Export Pricing And Costing,
Foreign Sales Agent, Export Benefits, Export Incentives, Export Contract, Foreign Currency & Exchange,
Packing And Labeling Of Goods, Export Credit Insurance, Export Documentation And Procedures, Export
From India To CIS Countries, Export To SAARC Member Countries , GST On Export Of Goods & Services ,
GST On Export Of Services Abroad: Five Interesting Points, GST Tax Rate For Exports, Export Promotion
Organization, List of Export Promotion Council/Commaodity Board/Export Development Authorities.

The book help to guide individuals through step by step of setting-up new export business. This book is
one-stop guide to one of the fastest growing in Large & Small sectors in Export Business. This is the only
complete handbook on Just For Starters: How to Start Your Own Export Business.
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About NIIR

NIIR PROJECT CONSULTANCY SERVICES (NPCS) is a reliable name in the industrial world for offering integrated technical consultancy services.
NPCS is manned by engineers, planners, specialists, financial experts, economic analysts and design specialists with extensive experience in the

related industries.
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Our various services are: Detailed Project Report, Business Plan for Manufacturing Plant, Start-up Ideas, Business Ideas for Entrepreneurs, Start up
Business Opportunities, entrepreneurship projects, Successful Business Plan, Industry Trends, Market Research, Manufacturing Process, Machinery,
Raw Materials, project report, Cost and Revenue, Pre-feasibility study for Profitable Manufacturing Business, Project Identification, Project Feasibility
and Market Study, Identification of Profitable Industrial Project Opportunities, Business Opportunities, Investment Opportunities for Most Profitable
Business in India, Manufacturing Business Ideas, Preparation of Project Profile, Pre-Investment and Pre-Feasibility Study, Market Research Study,
Preparation of Techno-Economic Feasibility Report, Identification and Section of Plant, Process, Equipment, General Guidance, Startup Help,

Technical and Commercial Counseling for setting up new industrial project and Most Profitable Small Scale Business.

NPCS also publishes varies process technology, technical, reference, self employment and startup books, directory, business and industry database,
bankable detailed project report, market research report on various industries, small scale industry and profit making business. Besides being used by
manufacturers, industrialists and entrepreneurs, our publications are also used by professionals including project engineers, information services

bureau, consultants and project consultancy firms as one of the input in their research.
Our Detailed Project report aims at providing all the critical data required by any entrepreneur vying to

venture into Project. While expanding a current business or while venturing into new business, entrepreneurs
are often faced with the dilemma of zeroing in on a suitable product/line.

NIIR PROJECT CONSULTANCY SERVICES , 106-E, Kamla Nagar, New Delhi-110007, India. Email: npcs.india@gmail.com Website: NIIR.org
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